$FabE] BERrY M-V ~FHE~

BWADIX

ERTDEWNA

Hyper Multi Sourcing Creator

Hiro Umehara



J 8B (EIA4T HIRO UMEHARA)

2000 RS REANER ZIRRERZR 7
2005 P&G HEERE ZZ=

2009 HAEBE®HE BERD 2=
~ IR NERDESH BEE

Mk, 4 0 JJLT (BST78)
X F— (SAJSIAFEE S, 1990~92H A& k)
HEEEKY, h AT, KHFRE. EYF. T4 AF—

EF. RO L K BF. BR#m. RiE. BiEER. 20T TS
REWN TR WaE#R. b b2 —2X

RRKE, F—2— AOE



BWADIXET DH=HIC
B & (&
HEHK~E D 3 VA FHEE~
BEHEEEVSDOIX
BRPHIEEERTOEODENA
Roll Play

L .. 0

ST




For Sourcing Strategy

BWADC

—J

< Hx 9 5H=HIC



ESRADZTROLNHRAFIL(/ALV—)

I I I R I I N I

ySIE:

EBEXFXIIL
RALILRT—D AT B
BE
ooz b Rr—T AN
PC X+ L
DA =
etc.

0 BHMAICEEY % HH
O EFROAH
ARIERIE::

Dem.

T HR—T AV R REL—

O F—LA<x—T AV K

O a—F24
0 F—AEILT4 T
] etc.

INA NV —AFI

EARY S — 5
S
BSE I 31T
3 RO
%754 Y —5H
B AL

RNUFI—Y

TR A
FEEEERE
XN
AL - aoR
2

SRM

ete.



NAX—ITKRONDZAFIL

BEINEE. AT iy B i =T Eaz i
Information Collection Strategy Tactics Execution Measurement
Analysis Evaluation
ERDHT Spas 2044 Supplier
Industry Analysis Competitive Bidding Commercial Relationship
Agreement
S iy 25 3k Management
Supplier Analysis Negotiation
ﬁ
B 2T i B B K W
Competitor Analysis ~ Sourcing Strategy Reporting
BEREE
Linking
RELE S AT
Leveraging s L
RELE M AT
il Leveraging
Forecasting
NUFIX—7
Benchmark

Eﬁ%ﬁ/_ﬁ 'J > — Policy Application



GOAL

RRICELE-BRRXBOBERZHT
R —nEERR AR

Stakeholders Organization

Category Management

5 “pmEEEa> FA—L Management Management
T—  MREALREISED L3 : HAERZEDD bO—L B & | SRR LT D 1= 3 AR
TERXBOMNRERSD J—J : BRELTEYGERER J—) XA/ EV-FTBHELY
Ed Y-S T ER FDER &8N
BEAY S — | . RS BE
Policy Applic;tion |ndus%/ﬁn€:e}tﬁa|ysis Business A“gnment Organization Strategy

YIS A —HH RYS— - FoEx - L—IL

BB (R
Supplier Analysis Linking RN Manageiigy Policy /Process / Rule
- Fv—4 B AT Sourcing Project I AR
Benchmarking Competitor Analysis Management Information and Intelligence
Bt S RETH - : s £
Leveraging Forecasting Opportunity Analysis Strategy Planning
FEEHK =B 1zl
Sourcing Strategy Competitive Bidding Structuring
T35 snan ABBIR )
Negotiation Commercial Agreement Human Rescourcing
SRM 5t il
Supplier Relationship Control
Management
FH

Budgeting



ZANHIE S T — L% ERK

SIS T T AHIZDIT
ZITEDT-9 B0 RA g -

(Z B ) N DiE

Ty
TIRAN P S o
Al- DI B
A SWAP R )

BE————— e —




e BEVWVADIRZT HE=HIC

o HIS & (&

o BEHR~EY 3 HEHK~
BEEHMKR BNV ADIX

¢« HPFHRZEZERILSILHDE A
* Roll Play

L ... 0

®
S




Sales vs Buyer

B &



MEES>. T—EXZES

BOWAIZREBDTEND D

BWADHEEZLZCEAHEDIBEINNA VY —DRES |

BWADAHE (BIgH L) AZHnE. BRBVEWVIZ T HAIEENNEED

TO5IEH Lz IBEEM &0




L LEEENEZE AL T OEEEEE

THWDHEPOTNDHI LS

RBIYEL>TRBINIEVVATLE

EO5%->T?

DOAICEWNTHLD |

FWo I I BRSA, HEEAEHZ TS0




S & [

ERVIRBRCERT 2 0DIC,
[Ronz&ERELZIC DM, TDEFEER,

BERMBRIZT LTRY 2 CERGSHE. BRAEWNGS, BERITBER Y,

: 100 N DF a6 2 & iR
1 10000 A, &=¥FEROKA@100F9, HARR14
:ié#Uk%uuout:téﬁ&fﬁé!

. h0—Z%1085%d, TDOMOBERGEL !
: B3 AE1000A ~ FPEI0EH -~ HiPR1=E
CFLLEYURERNDODWNEZEEZ M TEIARTHLS !




AGENDA




BEWVADIXKEZZDHICBEEIFIEAGIEXRZLTWNSHDON

=2 D E IR
Y g EHERE




WS VYP—1BEDES 32 /84, BEL, £FH, Hi CF0B5/E£FEH
BEEDEOICEFL, E23 > ZE0Td3EDICELYELEHTE

BRED/N—FF—THE_-L, FDTIFEZEBRTESEFICH L TH
DCEICEREEFART,

Bon-EE<T > DER (KE. FEF) 2ECITBETTHON?

¥

NS

* HFLRACHARATHDOE2RDIEHOBHRNELES 3 Y DER

L )4

* EFORRREEEENOPFTHELAVGIANEEFDI L

L )4

* BHSRERON—FF—THEILZIUALT DA MU —4FY




SelFER

BUO\FLREDRS
Ni=2(ERR)

—

SEUFLED
ML BT
1. Phfe

2. IR
3. {lE
4. 778

\'w\ere,

AL
) |
a1

% & ait




SEYFEROBRRICIDHENF LK

ESRXABFTRE—DETISES, BU\GISEIERR
IcBITHRADFRIa lcE Db,

IZ7___ o ~ o)

EHDHEFIATIV—IZHLT ERITIFAKRA—D—LIF R EDNY
ARA—N—EFENDEFE RFL1EEZ D3 DR

.




IIWNSAFyT
iR 5

. — 5 — D
s - [ AR s

FEEONDHFHFAAETOEIN

) —F—LEFRIE

KEBRODC—ry 32— 3hENESPLRIIIAAEZBZATZLTIVS
ThhH n4-D




LT ENL008EHNIK- -

PrfERICEL 7= R (131 41, BRI 24, (I BIZEIS 341,
%)9441 1355 HEBSEICHEVEFT,

REREDRA RrfE R D[R Al
N ) LA 2/100%t 1. WIBRE DX
BUH#EEC PR iy 2. BABEMHD
. BRERYRAD = — RE AR 3. futtDHELIRM
=R E
FISEORA _Saioost 31004 7407 — RERE R
CHHFYENDE [ =RIERE L. ¥ihTdU—BlE
BRomizzRET 2. AEHH
. BERGERIRE 3. HEHLDEE

(HBEEH)



ch
H

B g AT

BF
A & hd

e




REFLS

M= ZHZ T ES N
EVWSERMNROADNY FT

L .. 00



BhE ExREBRHISHIEBREE X XU
Sel)F R

RIFLED
RIS BEL
1. Pk

2, FHIENE

3. fIEKE

4. )78

>

5ot) FDEER = I:/aA 311
EU$®%ﬁ it = B B

IcRifIThd




SUF(Y 7717 — )DTHISHRIE

OE XL
RAEICEBH
1. 3

2. W
3. W
4, 13

BVWF(NIY—8R)OTHIBICHITEEATHRIER

BULFRRD
RRICEDIBRTFIE

hoN~



HULWFHloEE

YIS/ V—(RIZEHE

2GS ZBIN—ILEENDDIITEAZE NS T ITEDH ., £

TOEWVWFEEM LME=RWEE . TRIDELIICE-STL,
ROLNI-TIHELE THIEE#E %%
ADFvLD "HRDURZ/]S

AR .
-TBIHFETSHLD PN ROLNI-TIHELE
! Eji% ¥ M || BARBOLo0% | S o
-AETBLITES ey

* BREME. Y TSAF—0 VYU T HEPENAERE

*>* RE(E.

EemE., RE)—FFALGE



2. BB A%E
EKRF

LEBAENY T

4 INFERE

3LEARKDNSL %




TYF-RVFDOH ~WF

TREED

l)—g‘_

BAENT

FrlbPr—

BAGENT

2AA7—

BAENT

=y Fr—

BAENT

l)—g‘_

RABEXT

FrlbPrv—

RABEXTF

407 —

RABEXT

—yFr—

RABEXTF

l)—g‘_

BBARBEDSHIEXE

FrlbPrv—

BARRDE X

JAA7—

BBARBEDSHIEXE

=y Fr—

BARRDEL X

l)—g‘_

INERAR

FrloTv—

INGRAR

JAA7—

INERAR

@
@
<)
@
®
®
@
©)
®
\0)
@
@
®
®
®

=y Fr—

INGRAR

>IO|O|O|x|D|O|O|x|x|D>|O|(x|x|D>|D

DIx|x (x| O|D>x|x|OO|P>|xO|O0|0(P>



BEREBRHISHIBEERE
Sel)F R

RIFLED
RIS LB
A
#&iE
fIE
4%

>

5ot) FDEER = I:/aA 311
EU$®%ﬁ it = B B

IcRifIThd




AGENDA

c REHKAEIRTHIEHDE NS




Sourcing Tactics

R PR ESZEHTH-HDE VA




HAR DT R,

tﬂlﬁ




Strategy

Tactics

How to use

175 2R A 7 Bk 1

DEY — 2 TE

TESR B AL Bl

& Y Bl

EEDNLDEY a VABEHKEFEEET 201, BEOBREY F51v—

B Y B BAT

BATA TLEZORBREHDY M. REG~RYBOLLIBHMLD

HEREAEES NG,

B2IcB2Z LTV HERERL. JUYESLODREBIHIM. E<OFEMT
(==

ﬁﬂ%ﬂbfué?{‘A@ﬁi§¢bfﬂ44z7ﬂv—

INA = A F?ﬁ‘b*ﬁ‘77/(
Y —ORENERARE|EHT

RENFIZRVFRY T4/ V— &5 TEVICAND Z £ T, BEREEITH

bISAF—VERMEL, BV TIM4v— EZTHTS14v— (FF

F) - OEEBARE L TV A

¥ )
CEY) OO BIL—LERE L, BHRIZE > TEUZYE -

MG 515 2 Bl

BT Av—moDEREINFR (BEHM) CEHTFDHE
TOH—EELE D,
;‘@%‘1&@‘&#7’74*’*(3{@??5 L& TH T T A v —DHELK

ERKIET %,

AISADRRIZK LT, BHNALOERES S
FLHTEELTEBATILECEERY., RCAThFEDARNRZEIC
ERLFTDY T T4 vV —EHBE T FIC & DHAM,

T4 TLUHRIZEDYTIAV—RE (L LETATLRE) 23 H D8
. ¥ TT74Y—% LET A TLORENBL A% ELTET 5 1= DHAR,

HETATLEY T4V —RTHEEAILETHOE T, RILWMEREAFLL
ENDBALTRET D
HFTSAV—DOFRENMET TR ENKELABMTLLEBVAFEDEZLICZLY
WE LY NA VY —FRBEHESIEHYT, RAOYL YR EFHFICLED LI
LY, HTIA VY —EORRAEITHT 2 H.
VTR ENKDOHIDRATY FIZHF. TRhETAORTY T T
HEEZI O TCHRBRAETEEZRE L TLCE

Face to Face DEBIZIS IR BIAL T LIk Y. BEIREERE T 5 Hiffr
H2—ENEREEA. &Y TTAV—ORELHRS S € D Hf,

A RTHYBLBWFRTATL TV /00— $—EXBEEREREOL
NTHS,

R SNARKICE IV -REMELREIE D

By T4 v—H FH. FHEELLER

BIESEVEBLTERBR. TITAV—BHLLE/D L&Y,
V=2 Y TR~ DI B i,

RED

CARBMY T I AV —HNERDFE. SIKEBERBICERT 5
M%&LTU%TU/D/*W%&%T?%

BB, FEYTIA v ALK
EERHT 2 A ELH D,

&ngﬂvy/Q@L\mwt/$xtwvmvv§\mxawvmvvﬁ\QWQVNVyﬁﬁf\ﬁj

L |TA VNS DEKRERKIET S ENE

DHOREERHE, HESED,
3 C DEHTHI .

FY—DBEOFTSAV—%28
<. $U$Hﬁ§2%3&¢
BRVNNA A VRO —HRE, &, Y. BROFNENAV—RINBET LI LITLY, T4 V—fl0E
RERRE, /k&%)%zméﬁﬁﬁ LTBESREZOCYET, S DCSROSOX, REEEZRBICEDHE
EANS

ua(‘i‘ﬁ7°74‘k' ~DEEBAMNNE VA,
mb;u;uﬂﬁéﬁ@

NAX—BEDEDNAA VT INT—X

4V BHRBRL—ILE— ﬁm
REESED,

DT ERMEREDY =P U T ERRICEIRSBE, ThThBUEOHD Y TIA
ECARABRBIZDADBWNGANE <

]
Y—ERBETEDL—FH. YT 514V —AOFBEENESNZARY,
B-ETTDHLITLY, DD ENTE
B %“éﬂ bl%%@ﬁmm

HPEBEL Y —v o nTOEREL—LES B E AT & MR

%, Y7714V —%

ofﬁk?é%Awﬁth&\A4V EEAOME (B — R LNENRE) . #R
)b*)bf‘éﬂlr‘&&l FYHATOEREHE—MEL. $TSAV—RINETE-LT BT Lo TlRERZRE

HITTANV—% TATLOTZV P4 BED YMKER LRETOTMAZ EA4HY. FLTHBOFN
MBI TIND & OS5 ABOLIEEH T 7= DB,

BRORLEBEHS LS SHETE 2 0A— BN T. BALGEEESNOAB . YIS/ v —#pn2
BT v —H5DEENKE (N RRADBEICRANELH D,

BICAEVEEREOTBICENT, Y71 vV —OHANBYYTH EFHFELE) 2LL5ELTVSS
LEHTIAV—~HDEDLIzLY, ERFHEIC T#%Jét.

L bhBRVERANOT TO—F,

EH LN
EROECRREBLEYIC, XRBERELESFD. %@’[a%&é%l‘ﬁ@u@(f)J—z/’j%ff‘f’é_&%@‘é S
> D AR R ZIEHAE RN 9 2 DA —HRE,







e BEWVANDIRZT H=HIC

o EMZ &I

o« HEHI~ET 3 HBEHK~
EEHELEIENVADIX

s PHIEEERITLSILHDEWNTS
 Roll Play

L .. 00

®
S




0—/)L 7L A &




(¥R Y7517 —1%t
717L ¥ EHm

SR EFE RAZTHIIEL TS ESBBEFIEZNDEXET
Yo BRERAITIMZERE DO HIEN L ELGE R THY . FEr &t
BIHEEBMAREL-O HEPTEELTWADIX
EBBEFIEDAHTHA, BRMALY20% X MEERIE
FETHIN. HRAREIZL-TELT  fEHA—I—D
mEBEREBEZTIHICIEZKREERIEFT INIBELELD,
ORMHIEZE R O T AMEHA—N—DERKR—I2T
DINAV—IZH LT, BEEFIEDERIVIIEDNDSELS
HE 2@ AT 50, Fl=. N\ A VY—H|DEfiTI--. &E.
*ﬁﬁﬂ'\ 4/7 DEAZEITESEFIEZDTYLITD

o BB FILEIIEMADHZERTEL TLVS,




HES AR

FRMNEBLERS S a3V THDIH, BEHNICEIESTI2HRENE LG, FFIC
5t EIT3%MDHEIGEETIRXARN T DR ZT 2HEHET D HEEAT., KFRA5|4%
EDXHEFRIEIEREIC) Y —XEFTHT S, E—DBRIZ. REROFEE
EFEHETLK B THAI5ECETH D,

EY A R
EEMCRRAAAS Y 3y, CO&S BB, EHIH BT & SRS
+TERBBELRB S, K=< 2DDEX AR HFBNB,

1, BRTRE LERIBEHE LDD. REBOHEY I51 V—SAD%ERE
o, ISSEMICEAS TS

2, BEWABAREEHD (ALOEREWSL) . BAY T54 v— L OB
HHCOEDHD (BEBHAELESTT Y k4 P




(¥R Y7517 —1%t
717L ¥ EHm

SR EFE RAZTHIIEL TS ESBBEFIEZNDEXET
Yo BRERAITIMZERE DO HIEN L ELGE R THY . FEr &t
BIHEEBMAREL-O HEPTEELTWADIX
EBBEFIEDAHTHA, BRMALY20% X MEERIE
FETHIN. HRAREIZL-TELT  fEHA—I—D
mEBEREBEZTIHICIEZKREERIEFT INIBELELD,
ORMHIEZE R O T AMEHA—N—DERKR—I2T
DINAV—IZH LT, BEEFIEDERIVIIEDNDSELS
HE 2@ AT 50, Fl=. N\ A VY—H|DEfiTI--. &E.
*ﬁﬁﬂ'\ 4/7 DEAZEITESEFIEZDTYLITD

o BB FILEIIEMADHZERTEL TLVS,




EETA R

BEIE3%DHE ALY ETR M VICHE LIS, &E - M - FEOmE R
B2 EDMDEERBICRAA Y FSBBETMEBEMIT IO LEEZ D, TLAED
INEBREBIEDMERETITT (ESKRREMHMIFT H1=8) | BEOKREREEIELED
EMERFIENL LD EFZX D, WMEIBRORSTRERICH LTIHATEHT S
RS UEFIFHERIC LA,

BEYA R

F(FFTYLEITFI3%DT—AELY ERFLRSO I VTHIN. N4 VY—AIORIS
1%\, ZVWEESKIYERBOBINELTWNDEEOINED, BAENZL
NANV—LDOTELRWNCE, DFYERDIL—ILEEZRD_EHFRIRIZY—
TJHMMZEEZH5NETL&LD, REAZENZT S LITMEED/NA V—IZHE
HELEF5ZH5DT, MEEONAV—ZEFTHHRNTHNIEIERNE G D, BHITK
BHRBHLZTNIEL, RO 1 27T 5 EARMNICEY FWEREZE D
MEEAD,




0—/L 7l A =X




2R . Y7514 5%
A7l d—-k—85

O—E—FIFEEEOXRIECABZTEMICKYE
L. —RXRIETHIZEAS XM HIETRELOTK
5, BER)O (KR IFERRAFESESZSND
O—E—EZFiE ANTULSD ., RE-fREEH I
DY ITZANY—TELRETH S,

37 BRI N EBELERTI—E—EDHIE
&M 30% £ F I HIKEHNTENTEY., EEE
H(FETOEEILIZFNLTa—E—EDELIF
RS ITIHIC &= GH . BIEFI VD E
Fﬁﬁﬁﬁj\ﬁﬁli/XLﬁ—.?r@ﬁUJ:(fo) o

|||n




HES AR

—RBBHICEZADZ EIFEMBEEEORRIZE T HHEER, —FBHIZTEZDHDON
FEMETERFICEVWTOEFEER, 2FYEMBSERICRZF) XU (5L
CIEBEFRE) ORTRE L, AEETORPAEZNZESI ZEABHNELR S, 3
ONMELFIASKSEIKRSD, 1 5UEREDVELTFTEZHL. ZORbDY IZRERHE
HOHREEENZIONMNIEEEY A RELTIEIREREEZ D,

BEYA R

EZBNERATIZENTIE, ZOEBERIANTIZARADY T4 V—%FEFET
LEM GEEAR) BRI MEHRDB, LML, EBRLEEFERY T4V —D2EHE
SNDAREENH Y. e E L TORWWERNARREN E FTEEBENNEXK
SNnNdEH, BEDY T4 V—DoRXELEMETEBATDLIEAKRDOLOND
T—ZNEN, BAEDHLZWEH, NM A TNRT—%20\H LEZK DM E
AWBZENARLDME NG, DFEYEMBOMBESICKELEAINT,
EHLEBEORA T ABERIEIY IS4 YVY—H4A4 RTRINT B ELS5AFHED Dy
g H—H&H,




	買い方の工夫
	自己紹介　（梅原広行 Hiro Umehara）
	Agenda
	買い方の工夫をするために
	ビジネスの場で求められるスキル（バイヤー）
	バイヤーに求めれるスキル
	スライド番号 7
	スライド番号 8
	Agenda
	戦略とは
	スライド番号 11
	スライド番号 12
	スライド番号 13
	Agenda
	ビジョン共有戦略
	スライド番号 16
	スライド番号 17
	スライド番号 18
	スライド番号 19
	スライド番号 20
	スライド番号 21
	スライド番号 22
	スライド番号 23
	スライド番号 24
	スライド番号 25
	スライド番号 26
	スライド番号 27
	スライド番号 28
	Agenda
	競争戦略を実現するための買い方
	スライド番号 31
	スライド番号 32
	スライド番号 33
	Agenda
	スライド番号 35
	スライド番号 36
	スライド番号 37
	スライド番号 38
	スライド番号 39
	スライド番号 40
	スライド番号 41
	スライド番号 42

